MAC ROGERS

CONTACT

Orlando, FL
407-853-2802
mac@macrogers.com
WWW, macrogers.com

linkedin.com/in/mac-rogers-mr

EDUCATION

Robert Morris University - Moon

Township, PA

CORE COMPETENCIES

»Vendor & Distributor Partnerships

* P&L Management & Financial Strategy
* Ecommerce & Technology Integration

 Contract Negotiation

« Staff Development & Team Leadership

* Business Development & National
Sales Events

* Process Improvement & Change
Management

REVENUE ACHIEVEMENTS

» Directed commercial strategy
overseeing purchasing volume
peaking at $100M annually, averaging
$40M+ through 2022.

» Negotiated multi-million-dollar
enterprise agreements with global
manufacturers, securing 10—-20% cost
advantages below market pricing
Ecommerce & Technology Integration

* Maintained 90% partner retention
year-over-year prior to industry market
disruption.

» Expanded distributor network by 15
strategic partners, increasing
collective purchasing leverage and
revenue scale.

* Led strategic merger initiative
strengthening competitive positioning
and long-term revenue sustainability.

EXECUTIVE SUMMARY

Strategic commercial executive with 20+ years of experience leading revenue growth,
enterprise negotiations, and multi-channel distribution strategy across national B2B networks

representing an average of $40M in annual purchasing volume.

Proven ability to drive sustainable profitability through data-informed decision-making, large-
scale contract leadership, and cross-functional alignment across Sales, Finance, IT, and
Operations.

PROFESSIONAL EXPERIENCE

Apple Inc. - Orlando, FL
Multinational technology company.

Sales Specialist | October 2025 - present

» As a Specialist, you build brand loyalty and create owners of Apple products and
services. You're dedicated to selling and delivering a customer service experience that is
unlike any other. A Specialist is curious — you ask questions to learn about our
customers’ needs, customizing recommendations to enrich their lives.

Vision Business Products - Orlando, FL
B2B Wholesaler of office and computer products serving US and Canadian markets.

President | 2014-2024

» Managed relationships with 85+ distributors and 30+ manufacturers, driving collective
buying power and savings of 10-20% below market pricing.

* Negotiated multi-million-dollar annual contracts with HP, Fuji Film, and IBM, expanding
product offerings and boosting distributor profitability.

» Retained go% of buying-group members year over year until 2019 market disruption.

« Directed 15+ staff across finance, IT, sales, and operations: implemented new services
and national wholesale agreements that fueled steady revenue growth.

Vice President, Sales | 2004-2014

* Increased distributor base by 15 new partners and executed a major merger that
elevated purchasing power.

» Produced annual global distributor conferences (300 participants, 85% attendance)
for training, problem-solving, and partner engagement.

* Introduced sales incentive programs that accelerated growth and deepened vendor
relationships.

IT / Ecommerce Manager | 1997-2014

* Built company's first 24/7 ecommerce website, strengthening brand presence and
expanding market reach.

» Established in-house IT department to streamline network, fleet. and email operations,
improving efficiency.

Tucson Country Club - Tucson, AZ | 1994-1997

» Supported daily golf operations and customer services under the Director of Golf.



